The 4th Annual UPSA Sales Conference

Upfﬁ Setting beyond 200..."

Wed 1 Sapt 2000; Cptional Pre-Conference Waorlshop
AdBniEng
thi Prafession of Sales
in Southem bfrica Thurs 2 Seprember 2-Day Conference ! Emperars Palace,

Sand Fri 3 September;  lohannesburg, South Africa

ke Wako, Woko Wako. Vuwuzelas. s there life after the World Cup 20107
OF cawrse — bul we need [o be mare prafessional. More agite. And ready.

The 4™ Annual UPSA Conference focuses on procticol steps ALL sales and marketing teams should be following
o sunuve, and prospect in 2010 ond bapand.

Corme lears from the best infernational and lacal thinkers, Then beainstarm haw fo aoaly vl vau have learmt
in our 17 teaching workshops.

Eeynotes by:

Fanie de Villlers Dr Brian Lambert  Beverley Millun Tim Ohal lan Rheeder
Businessman, Senior Analyst Inspirational Speaker & International sales Leading sakes and
forrer 5& cricketer  Forrester Research,  Businessworman strategist, coach and marketing consultant

Inc., LS, best-selling author, WS

Other confirmed speakers/facilitators :

Klike MManhy — Sales Director — Barloword lacques de Villiers —The business peneratar
Logistics

Tony Crass —LIFSA Chair 20092010 and Mark Berger -Personal & sales develspment
BrowTh expert coath

Douglas Eruger —Sx Southern Alrican Aki Kalliarakis —Leading custoimer Serdice
Toastmaster Champion practitioner

Clive Price —~Sales training guru Paul Smith —Samiorn researcher, business and

marker penetration

Colin Grenfield —Sales B Marketing Direcbor — Greg Zurmarnmer —Sales trainer and ooach
leading surgical supply comparry

Spacn is imited, 2 DAYS OF EXTREMELY VALLIABLE SALES TRAINING,  More informatian available an wearw upsa.co.ra

Yourinvestment:  UPSA members - B2 000/ Guests - B2 T80 [group discount for d+)

Book now —email bookings@upsa.co.za. Don't miss out.



